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ltem 1- Introduction

DENTGROUP LLC dba ‘Dent Wealth Advisors’ is registered with the Securities and Exchange
Commission as an Investment Adviser. There are different fees for brokerage services and investment
advisory services. It is important for you to understand the differences. The SEC offers free and simple
tools to research firms and financial professionals at investor.gov/CRS which also provides information
tailored to educate you about financial professionals. After each section of this document there are
some suggested conversation starters in yellow that you can ask us to clarify any questions that
you may have.

ltem 2 - Relationships and Services

We manage your investments using our discretion. This means that our firm will transact investments in
your accounts without requiring your pre-approval on an ongoing basis until you notify us in writing to
stop. Our firm offers the following principal investment advisory and planning services to investors:

. Financial planning—monitored continuously as part of our standard service.

. Retirement planning—monitored continuously as part of our standard service.

. Portfolio management—monitored continuously as part of our standard service.

. Buying and selling securities—monitored continuously as part of our standard service.
. Investment recommendations —monitored continuously as part of our standard service.

We will offer you advice on a regular basis. We will discuss your investment goals, design with you a
strategy to achieve your investment goals, and regularly monitor your account. We will contact you (by
phone or e-mail) at least annually to discuss your portfolio.

For additional information including minimum investment amounts, please see Iltems 4, 6, 7, and 8 of our
Form ADV 2A brochure available at www.dentwealth.com, or by calling us at 225-922-9955.

CONVERSATION STARTERS AND QUESTIONS YOU SHOULD ASK US:
What investment services and advice can you provide me?

Given my financial situation, should | choose an investment advisory service over a brokerage
service? Why or why not? How will you choose the investments that you recommend to me?

What is your relevant experience, including your licenses, education, and other qualifications?
What do these qualifications mean?

ltem 3 - Fees, Costs, Conflicts of Interest, and Standards of Client Care

Our fees are assessed quarterly as a percentage of the value of the assets in your accounts.

There are other fees and costs related to investing that may be charged by your custodian. The most
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common fees and costs are transaction costs and internal management fees imposed by a mutual fund
company.

You will pay fees and costs whether you make or lose money on your investments. Fees and costs
reduce any amount of money you make on your investments over time. Please make sure you
understand what fees and costs you are paying. For more detailed information about our fees and costs
please review ltem 5 our Form ADV Part 2A and Item 5E of Form ADV Part 1 available at
https://www.adviserinfo.sec.gov/

We are held to a fiduciary standard that covers our entire investment advisory relationship with you. When
we act as your investment advisor, we have to act in your best interest and not put our interests ahead of
yours. We must eliminate conflicts or tell you about them in a way you can understand so that you can
decide whether or not to agree to them. The way we make money creates some conflicts with your
interests. For example, the more money you have invested with us the more fees we will earn. You
should understand this and ask us about these conflicts because they can affect the investment advice
that we provide you.

CONVERSATION STARTERS AND QUESTIONS YOU SHOULD ASK US:

Help me understand how fees and costs might affect my investments. If | give you $10,000 to
invest, how much will go to fees and costs and how much will be invested for me?

What are your legal obligations to me when acting as my investment advisor?

How else does your firm make money and what conflicts of interest do you have?
How might your conflicts of interest affect me and how will you address them?

How are your financial professionals paid?

ltem 4 - Disciplinary History

Our firm has no disciplinary history. Visit investor.gov/crs for a free and simple search tool to research our
firm and our financial professionals.

Iltem 5 - Additional Information

You can find additional information about our services and request a copy of the relationship summary by
visiting www.dentwealth.com; by emailing us at dwa@dentwealth.com; or by calling us at 225-922-9955.

To report a problem to the SEC, visit investor.gov or call the SEC’s toll-free investor assistance line at
(800) 732-0330.

MORE CONVERSATION STARTERS AND QUESTIONS YOU SHOULD ASK US:
Who is my primary contact person?

How often can | expect to hear from you?
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Iltem 1 — Cover Page

DENTGROUP LLC
dba Dent Wealth Advisors

a Registered Investment Advisor

301 Main Street
Suite 1502
Baton Rouge, LA 70801
Telephone: 225-922-9955
dwa@dentwealth.com

www.dentwealth.com

January 04, 2024

This brochure provides information about the qualifications and business practices of Dent Wealth Advisors (DWA).
If you have any questions about the contents of this brochure, please contact us at 225-922-9955 or
dwa@dentwealth.com. The information in this brochure has not been approved or verified by the United States
Securities and Exchange Commission or by any state securities authority. Registration does not imply any level of
skill or training. Additional information about Dent Wealth Advisors is also available on the SEC’s website at
www.adviserinfo.sec.gov. We encourage all clients and investors to carefully review this document in its entirety.
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Item 2 — Summary of Material Changes

Since our last filing:

There have been material changes to this document since our last filing. Zaheer Poptani, and Mawuena Takyi are
no longer affiliated with DENTGROUP LLC dba Dent Wealth Advisors. David Thomas Summers is now an
Investment Advisor Representative with DENTGROUP LLC dba Dent Wealth Advisors. Additionally, our new Chief
Compliance Officer is Alexandria Fry.
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Item 4 — Advisory Business

A. DENTGROUP LLC, dba Dent Wealth Advisors (hereinafter “DWA” or “Advisor”) is a Registered Investment
Advisor with the Securities and Exchange Commission (“SEC”). We were founded by Fred Dent, our principal
shareholder, in 1997. Our principal place of business is located in Baton Rouge, Louisiana.

B. We act as a fiduciary to you with regard to our investment advisory services and we must put your
interests above our own in managing your account. We comply with the impartial conduct standards set forth
under the Employee Retirement Income Security Act (“ERISA”) and will provide advice to you in your best interest,
charge you only reasonable compensation within the meaning of ERISA, and provide information to you that is
not misleading.

We provide continuous advice to our clients regarding the investment of client funds based on the individual
needs of the client. Through personal discussions, in which goals and objectives based on a client's particular
circumstances are established, we develop a client's personal investment approach and create and manage a
portfolio based on that approach.

C. During our data-gathering process, we determine the client’s individual objectives, time horizons, risk
tolerance, and liquidity needs. As appropriate, we also review and discuss a client's prior investment history, as
well as family composition and background. We manage advisory accounts on a discretionary basis. Account
supervision is guided by the client's stated objectives (i.e., capital preservation, growth with income, growth, or
speculative growth), as well as tax considerations.

Our investment recommendations are not limited to any specific product or service offered by a broker-dealer or
insurance company and will generally include advice regarding the following securities:

e Exchange-listed securities

e Securities traded over-the-counter

e Alternative investments including options and hedge funds

e Corporate debt securities (other than commercial paper)

e Certificates of deposit

e Municipal securities

e Mutual fund shares

e United States government securities

e Exchange traded funds (ETFs)

e Money market funds and cash alternatives
Clients may impose reasonable restrictions on investing in certain securities or types of securities.

Because some investments involve certain additional degrees of risk, they will only be implemented or
recommended when they are consistent with the client's stated investment objectives, tolerance for risk, liquidity,
and suitability. Although we generally exercise investment discretion for each account that we advise, the portfolio
composition within the same investment objective may, at any given time, differ as to composition. As a result, the
performance of an account within a particular investment objective may differ from other accounts within that
same investment objective. These differences in portfolio composition are attributable to a variety of factors,
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including, but not limited to, the type of account (e.g., manner of trade execution), clients’ restrictions and
guidelines, sizes and significant account activity (e.g., significant number of contributions and/or withdrawals).

Where appropriate, we also provide advice about any type of legacy position or other investment held in client
portfolios. Clients may engage us to manage and/or advise on certain investments that are not held at their primary
custodian, such as variable life insurance, annuity contracts, assets held in employer-sponsored retirement plans,
and qualified tuition plans (i.e., 529 plans). In these situations, we direct or recommend the allocation of client
assets among the various investment options available with the product. DWA may charge an additional fee for
this advice. These assets are generally maintained at the underwriting insurance company or the custodian
designated by the product’s provider. At no time will we accept or maintain custody of a client’s funds or securities.
All client assets will be managed within their designated account[s] at the custodian, pursuant to the client
investment advisory management agreement.

We may select certain third-party independent managers (“Sub-advisors”) to actively manage a portion of our
clients’ assets. The specific terms and conditions under which a client engages a Sub-advisor will be set forth in a
separate written agreement with the designated Sub-advisor. In addition to this Brochure, clients will also receive
the written disclosure documents of the designated Sub-advisor.

We evaluate a variety of information about Sub-advisors, including public disclosure documents, materials
supplied by the Sub-advisors and other third-party information that we believe to be reliable. We provide services
relative to the discretionary selection of Subadvisors. On an on-going basis, we monitor the performance of those
accounts being managed by Sub-advisors. We seek to ensure that Sub-advisors’ strategies and allocations remain
aligned with clients’ investment objectives and overall best interests.

Clients with assets managed by Sub-advisors will incur fees payable directly to the Sub-advisor in addition to fees
payable to the Advisor. Fees charged by Sub-advisors will be established in a client’s written agreement with the
Sub-advisor that sets forth the scope of the Sub-advisor’'s management and discretion.

Some Sub-advisors perform option strategies for certain clients to buy or sell (write) an option. If you write an
option, and the buyer exercises the option, you are obligated to purchase or deliver a specified number of shares
at a specified price at the expiration of the option regardless of the market value of the security at expiration of
the option. The seller of an uncovered call or put option assumes the risk of increases or decreases, respectively,
in the market price of the underlying option with respect to the exercise price of the option. Buying an option
gives you the right to purchase or sell a specified number of shares at a specified price until the date of expiration
of the option regardless of the market value of the security at expiration of the option. The buyer of a call or put
option assumes the risk of losing the entire investment in the price of the option.

Financial Planning Services and Ongoing Guidance

In addition to investment management services discussed above, we also offer financial planning services. The
financial planning process provides clients with a net worth summary, goals and priorities, funding for retirement,
and other key personal benchmarks all in one place. The process also provides detailed information of the results
of collaborative client financial guidance exercises conducted between clients and us. The various tools of the
guidance process offer a platform for clients to collaborate with us and receive up-to-date information about their
assets and goals.

When providing financial planning services to clients, information included may contain information about accounts
for which we do not manage or advise the Client. As such, no inference should be drawn that we serve as the
advisor on all securities or assets listed or discussed. For client assets that we are not granted discretionary authority
to manage, we will not actively supervise those assets. As an ongoing service, with the client’s cooperation, we will
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meet with clients periodically to monitor their risk profiles and objectives by updating the financial guidance
provided to account for changes. Meetings may occur in-person or remotely by telephone or webinar.

401K Plan Advisory Services

We offer Advisory Services to 401(k) plans and their fiduciaries based upon the needs of the plan and the services
requested by the plan sponsor or named fiduciary. In general, these services may include plan level investment
advice regarding fund selection and investment options. These services will generally be non-discretionary and
advisory in nature. The ultimate decision to act on behalf of the plan shall remain with the plan sponsor or other
named fiduciary. Our annualized fee for this service is .05% of plan assets, payable in arrears.

The custodian of the Plan's assets will calculate our fee based on our fee schedule above, deduct the fee from the
Plan's account, and remit the fee to us.

As disclosed above, we offer various levels of advisory services to 401k Plans ("Plan") and to the participants of
such plans (“Participants”). The services are designed to assist plan sponsors in meeting their management and
fiduciary obligations to Participants under the Employee Retirement Income Securities Act (“ERISA”). Pursuant to
adopted regulations of the U.S. Department of Labor under ERISA Section 408(b)(2), we are required to provide
the Plan's responsible plan fiduciary (the person who has the authority to engage us as an investment adviser to
the Plan) with a written statement of the services we provide to the Plan, the compensation we receive for
providing those services, and our status (which is described below).

In providing services to the Plan and Participants, our status is that of an investment adviser registered under
Investment Adviser Act of 1940, and we are not subject to any disqualifications under Section 411 of ERISA. In
performing ERISA fiduciary services, we are acting as a non-discretionary fiduciary of the Plan as defined in ERISA
Section 3(21).

D. We do not participate in any wrap fee programs.

E. As of December 31, 2023 we actively manage $275,830,921 of client assets on a discretionary basis. We do
not manage any accounts on a non-discretionary basis.

Item 5 — Fees and Compensation

A. Our fee includes both investment advisory services and financial planning/guidance services. The fee is computed
as a percentage of assets managed. We charge an annual fee of 1% on the first $2 million and then 0.75% on the
amount above $2 million. Fees are negotiable in limited circumstances.

B. Our fees are computed quarterly in arrears and, when authorized, deducted directly from client custodial
accounts. Clients can be billed directly.

C. In addition to the advisory fees paid to DWA, clients are responsible for certain charges imposed by other third
parties such as broker-dealers, custodians, trust companies, banks, and other financial institutions. These additional
charges include brokerage commissions, transaction fees, custodial fees, charges imposed directly by a mutual fund
or ETF in a client’s account, as disclosed in the fund’s prospectus (e.g., fund management fees and other fund
expenses), wire transfer and electronic fund fees, and other fees and taxes on brokerage accounts and securities
transactions. DWA's brokerage practices are described at length in Item 12, below. We strive to negotiate favorable
fees on the client’s behalf when possible. (This is discussed further in Item 12 below.) We receive no transaction
fee or any other compensation via client trading activity nor do we charge any exit or cancellation fees.

D. We do not collect fees in advance.
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E. None of our supervised persons accepts compensation for the sale of securities or other investment work
product. Occasionally, the firm may earn honoraria or fees for workshops, presentations, and public speaking.

Item 6 - Performance-Based Fees and Side-By-Side Management

We do not charge performance-based fees.

Item 7 - Types of Clients

We provide advisory services to the following types of clients:

Individuals or Families (other than ‘high-net-worth’ individuals)
‘High-net-worth’ Individuals or Families

Pension and profit-sharing plans (other than plan participants)
Charitable organizations

Corporations or other businesses not listed above

As a condition for starting and maintaining an investment management relationship, we generally impose a
minimum of $2,000,000 in investable assets. We may, in our sole discretion, elect to waive our minimum based
upon certain criteria, including anticipated future additional assets, dollar amount of assets to be managed, related
accounts, account composition, pre-existing client, account retention, and pro bono activities.

Item 8 - Methods of Analysis, Investment Strategies, and Risk of Loss

A
assets:

We use the following methods of analysis in formulating our investment advice and/or managing client

Fundamental Analysis: We attempt to measure the intrinsic value of a security by looking at economic and
financial factors (including the overall economy, industry conditions, and the financial condition and
management of the company) to determine if the security is underpriced (indicating that it may be a good
time to buy) or overpriced (indicating that it may be time to sell). Fundamental analysis does not attempt
to anticipate market movements. This presents a potential risk because the price of a security can move
up or down along with the overall market regardless of the economic and financial factors considered in
evaluating the security.

Asset Allocation: Rather than focusing primarily on securities selection, we attempt to identify an
appropriate ratio of securities, fixed income, and cash suitable to the client’s investment goals and risk
tolerance. A risk of asset allocation is that the client may not participate in sharp increases in a particular
security, industry or market sector. Another risk is that the ratio of securities, fixed income, and cash will
change over time due to stock and market movements and, if not corrected, will no longer be appropriate
for the client’s goals.

Mutual Fund and/or ETF Analysis: We look at the experience and track record of the manager of the mutual
fund or ETF in an attempt to determine if the manager has demonstrated an ability to invest over a period
of time and in different economic conditions. We also look at the underlying assets in a mutual fund or ETF
in an attempt to determine if there is significant overlap in the underlying investments held in another
fund(s) in the client’s portfolio. We also monitor the funds or ETFs in an attempt to determine if they are
continuing to follow their stated investment strategy. A risk of mutual fund and/or ETF analysis is that, as
in all securities investments, past performance does not guarantee future results. A manager who has been
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successful may not be able to replicate that success in the future. In addition, because we do not control
the underlying investments in a fund or ETF, managers of different funds held by the client may purchase
the same security thereby increasing the risk to the client if that security were to fall in value. There is also
a risk that a manager may deviate from the stated investment mandate or strategy of the fund or ETF which
could make the holding(s) less suitable for the client’s portfolio.

e Risks for all forms of analysis: Our securities analysis methods rely on the assumption that the companies
whose securities we purchase and sell, the rating agencies that review these securities, and other publicly
available sources of information about these securities, are providing accurate and unbiased data. While
we are alert to indications that data may be incorrect, there is always a risk that our analysis may be
compromised by inaccurate or misleading information.

We use above forms of analysis in managing client accounts in accordance with the needs of the client and
consistent with the client's investment objectives, risk tolerance, and time horizons, among other considerations.
We purchase securities with the idea of holding them in the client's account for a year or longer. Typically, we
employ this strategy when we believe the securities to be currently undervalued, and/or we want exposure to a
particular asset class over time, regardless of the current projection for this class. A risk in a long-term purchase
strategy is that by holding the security for this length of time, we may not take advantage of short-term gains that
could be profitable to a client. Moreover, if our predictions are incorrect, a security may decline sharply in value
before we make the decision to sell.

Investing in securities is inherently risky. This includes the risk that you could lose the value of your investments.
We strive to reduce risk where possible through diversification and asset allocation. This diversification, however,
does not reduce all risk. We believe it important that clients appreciate such risk and they communicate their
tolerance for risk and loss to us. We do not recommend any particular type of security as we have a broad base of
clients with varied needs and objectives. However, we primarily implement our investment strategies through the
purchase of mutual funds or exchange traded funds (“ETFs”).

Item 9 - Disciplinary Information

DWA has not been involved in any legal or disciplinary events that are material to a client’s evaluation of its advisory
business or the integrity of its management.

Item 10 - Other Financial Industry Activities and Affiliations

Our firm and our related persons are not engaged in other financial industry activities and have no other industry
affiliations.

Item 11 - Code of Ethics, Participation or Interest in Client Transactions, and Personal
Trading

In order to safeguard our clients’ interests, we have implemented a comprehensive Code of Ethics, a full copy of
which is available for review on request. Our Code establishes rules of conduct for employees and members of our
firm including personal transactions, conflicts of interest, insider trading, disclosure and reporting, gift policy,
sanctions and reviews. Our Code is reviewed annually and updated as needed. Our Code of Ethics is designed to
ensure that the personal securities transactions, activities and interests of our employees will not interfere with (i)
making decisions in the best interest of advisory clients and (ii) implementing such decisions while, at the same
time, allowing employees to invest for their own accounts.

Under our Code of Ethics, we do not sell securities in which we or a person related to us has an interest. We often
invest our personal funds in the same securities that we recommend to clients. Before initiating a personal
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transaction, all trades must be pre-cleared by our Chief Compliance Officer (CCO). We evaluate all personal trades
so that the clients’ interests are placed first. Employees and firm members are prohibited from trading a given
security on the same day as a client to avoid affecting the pricing or availability of a particular security.

Item 12 - Brokerage Practices

We generally use Fidelity Investments to process our clients’ brokerage transactions and recommend Fidelity
Investments as a custodian to our clients. Besides protection, convenience, and peace of mind, our relationship
with Fidelity enables us to offer our clients:

e Abroad range of investment management, cash management, and retirement planning services
e Independent third-party account reconciliation

e Asuperior user experience through intuitive online and mobile access to accounts

e Streamlined account-consolidation capabilities

e Clear, comprehensive communications including an easy-to-read statement

In recommending Fidelity as a custodian, we take into account the quality of the execution of their transactions,
the range and quality of services provided by them to the client, and to DWA in its capacity as discretionary
investment manager for the client’s account, including, but not limited to, Fidelity’s computer software and support
systems that enable DWA to access online account information, generate account statements and reports, and
place orders to buy or sell securities for the account.

Clients may use their own custodian. These directions shall be in writing.

We receive from Fidelity Investments financial support for computer software and related systems. This support
constitutes “soft dollars.” We use these soft dollar purchases to support our research efforts and to better manage
our client accounts. We compile and maintain records of each soft dollar purchase, including any agreements, and
for each broker: a list of proprietary and third-party research providers and the service or product obtained from
each provider. Specifically, we receive the following benefits from Fidelity Investments:

Financial support to pay for software systems related to servicing the client experience
Receipt of duplicate client confirmations and bundled duplicate statements

Access to an electronic communication network for client order entry and account information
Incidental research services and practice management resources.

We do not recommend broker-dealers in return for referrals.

Item 13 - Review of Accounts

While the underlying securities within Individual Portfolio Management Services accounts are continually
monitored, client accounts are reviewed periodically. Our client reviews occur no less than annually. Accounts are
reviewed in the context of each client's stated investment objectives and guidelines. More frequent reviews may
be triggered by material changes in variables such as the client's individual circumstances, or the market, political,
and economic environment. These accounts are reviewed by Fred Dent, CFA and David Thomas Summers.

In addition to the monthly statements and confirmations of transactions that clients receive from their broker-
dealer, we provide quarterly reports summarizing account investment return, balances, and holdings.
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Item 14 - Client Referrals and Other Compensation

Our policy is to not engage solicitors or to pay related or non-related persons for referring potential clients to our
firm. In addition, we do not accept or allow our related persons to accept any form of compensation, including
cash, sales awards or other prizes, from a non-client in conjunction with the advisory services we provide to our
clients.

Item 15 — Custody

Custody is defined as having access to client and/or investor securities or funds. The Advisory Agreement
and/or the separate agreement with any Financial Institution generally authorizes DWA and/or the
Independent Managers to direct the custodian(s) to debit client accounts for payment of the Firm’s fees and
to directly remit those funds to the Firmin accordance with applicable custody rules. These custodians send
statements to clients not less than quarterly detailing all account transactions, including any amounts paid
to DWA. The fact that DWA has the authority to instruct the custodian to deduct DWA’s management fees
from clients’ accounts means DWA has limited custody over these accounts.

Additionally, several clients have established standing instructions with account custodians that allow
clients to direct DWA to send funds from their account to other accounts with verbal instructions from the
client. DWA has been deemed to have a form of custody over these accounts since the amount and/or
timing of these transfers are not pre-defined. However, these accounts do not require surprise examination
by a public accounting firm.

Item 16 - Investment Discretion

We ascertain our clients’ investment objectives and goals and request investment discretion from them to execute
their individual strategy. We believe this allows the investing process to be more efficient and productive for both
the client and the advisor. In accordance with the agreement, we place trades in a client's account without
contacting the client prior to each trade to obtain the client's permission. Our discretionary authority includes the
ability to do the following without contacting the client: determine the security to buy or sell; and/or determine
the amount of the security to buy or sell. Clients give us discretionary authority when they sign the clientinvestment
advisory management agreement with our firm and may limit this authority by giving us written instructions. Clients
may also change/amend such limitations by providing us with written instructions.

Item 17 - Voting Client Securities

As a matter of firm policy, we do not vote proxies on behalf of clients. Therefore, although our firm may provide
investment advisory services relative to client investment assets, clients maintain exclusive responsibility for: (1)
directing the manner in which proxies solicited by issuers of securities beneficially owned by the client shall be
voted, and (2) making all elections relative to any mergers, acquisitions, tender offers, bankruptcy proceedings or
other type events pertaining to the client’s investment assets. Clients are responsible for instructing each custodian
of the assets to forward to the client copies of all proxies and shareholder communications relating to the client’s
investment assets.

We do not offer any consulting assistance regarding proxy issues to clients.

Item 18 - Financial Information

We do not require or solicit prepayment of more than $1,200 in fees per client, six (6) months or more in advance.
We have not been the subject of a bankruptcy petition at any time during the past ten years.
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Part 2B of Form ADV: Brochure Supplement

ITEM 1 - COVERSHEET

January 04, 2024

Fred Columbus Dent Il
Alexandria Fry
David Thomas Summers

Dent Wealth Advisors 301
Main St Suite 1502
Baton Rouge, LA 70801
225-922-9955

This brochure supplement provides information about the individual(s) listed above that
supplements the Dent Wealth Advisors brochure. You should have received a copy of that
brochure. Please contact us at the number above if you did not receive Dent Wealth Advisor’s
brochure or if you have any questions about the contents of this supplement.

Additional information about the individual(s) listed above is available on the SEC’s website at
www.adviserinfo.sec.gov.
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ITEM 2 - EDUCATIONAL BACKGROUND AND BUSINESS EXPERIENCE

Full Legal Name: Fred Columbus Dent Il Born: 1963
Education: Louisiana State University; Bachelor of General Studies; 1987
Business Experience: DENTGROUP LLC dba Dent Wealth Advisors; Principal; from 7/1/1997 to present

Professional Designations: Fred Columbus Dent Ill has earned the following designation(s) and is in good standing
with the granting authority: Chartered Financial Analyst; 9/16/1999

This designation is offered by the CFA Institute (formerly the Association for Investment Management and Research
[AIMR]). To obtain the CFA charter, candidates must successfully complete three difficult exams and gain at least
three years of qualifying work experience, among other requirements. In passing these exams, candidates
demonstrate their competence, integrity, and extensive knowledge in accounting, ethical and professional standards,
economics, portfolio management, and security analysis.

ITEM 3 - DISCIPLINARY INFORMATION
Fred Columbus Dent Il has no reportable disciplinary history.
ITEM 4 - OTHER BUSINESS ACTIVITIES

Investment-Related Activities:

Fred Columbus Dent Ill is not engaged in any other investment related activities.

Fred Columbus Dent Ill does not receive commissions, bonuses, or other compensation on the sale of securities or
other investment products.

Non-Investment-Related Activities:

Fred Columbus Dent Ill is not engaged in any other business or occupation that provides substantial compensation or
involves a substantial amount of his or her time.

ITEM 5 - ADDITIONAL COMPENSATION

Fred Columbus Dent IIl does not receive any economic benefit from a non-advisory client for the provision of
advisory services.

ITEM 6 - SUPERVISION

Supervisor: Alexandria Fry / Title: Chief Compliance Officer / Phone Number: 225-922-9955

Responsibility

Every employee has a responsibility for knowing and following the firm’s policies and procedures. Every person in
a supervisory role is also responsible for those individuals under his/her supervision. The Principal has overall
supervisory responsibility for the firm. Alexandria Fry, as the Compliance Officer, has the overall responsibility for
administering, monitoring, and testing compliance with Dent Wealth Advisor’s policies and procedures.

Possible violations of these policies or procedures will be documented and reported for remedial action.

Procedure

Dent Wealth Advisors has adopted various procedures to implement the firm’s policy, conducts reviews of
internal controls to monitor and ensure the firm’s supervision policy is observed, implemented properly and
amended or updated, as appropriate which including the following:

* Designation of a Chief Compliance Officer as responsible for implementing and monitoring the
firm's compliance policies and procedures.

* An Annual Compliance Meeting and on-going and targeted compliancetraining.

* Procedures for screening the background of potential newemployees.

* Initial training of newly hired employees about the firm's compliancepolicies.

* Adoption of these written policies and procedures with statements of policy, designated persons
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responsible for the policy and procedures designed to implement and monitor the firm's policy.

* Annual review of the firm’s policies and procedures by the Compliance Officer and senior
management.

* Periodic reviews of employees' activities, e.g., personaltrading.
* Annual written representations by employees as to understanding and abiding by the firm’spolicies.
* Supervisory reviews and sanctions for violations of the firm's policies or regulatoryrequirement

ITEM 2 - EDUCATIONAL BACKGROUND AND BUSINESS EXPERIENCE

Full Legal Name: Alexandria Fry Born: 1997
Education: Louisiana State University; Bachelor of
Science; Psychology; 2019

University of Louisiana Monroe; MPA; 2023

Business Experience: DENTGROUP LLC dba Dent Wealth Advisors; Process Improvement Manager from
10/24/2021 to present; Compliance Associate from 06/01/2022 to 10/04/2023; Chief Compliance Officer from
10/04/2023 to present

ITEM 3 - DISCIPLINARY INFORMATION
Alexandria Fry has no reportable disciplinary history.
ITEM 4 - OTHER BUSINESS ACTIVITIES

Investment-Related Activities:

Alexandria Fry is not engaged in any other investment related activities.

Alexandria Fry does not receive commissions, bonuses, or other compensation on the sale of securities or

other investment products.

Non-Investment-Related Activities:

Alexandria Fry is not engaged in any other business or occupation that provides substantial compensation or involves a
substantial amount of his or her time.

ITEM 5 - ADDITIONAL COMPENSATION

Alexandria Fry does not receive any economic benefit from a non-advisory client for the provision of advisory
services.

ITEM 6 - SUPERVISION

Supervisor: Fred C Dent lll / Title: Principal / Phone Number: 225-922-9955

Responsibility

Every employee has a responsibility for knowing and following the firm’s policies and procedures. Every personin a
supervisory role is also responsible for those individuals under his/her supervision. The Principal has overall
supervisory responsibility for the firm. Alexandria Fry, as the Compliance Officer, has the overall responsibility for
administering, monitoring, and testing compliance with Dent Wealth Advisors’ policies and procedures.

Possible violations of these policies or procedures will be documented and reported for remedial action.

Procedure

Dent Wealth Advisors has adopted various procedures to implement the firm’s policy, conducts reviews of
internal controls to monitor and ensure the firm’s supervision policy is observed, implemented properly and
amended or updated, as appropriate which including the following:

* Designation of a Chief Compliance Officer as responsible for implementing and monitoring the
firm's compliance policies and procedures.
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* An Annual Compliance Meeting and on-going and targeted compliancetraining.
* Procedures for screening the background of potential newemployees.
* Initial training of newly hired employees about the firm's compliancepolicies.

* Adoption of these written policies and procedures with statements of policy, designated persons
responsible for the policy and procedures designed to implement and monitor the firm's policy.

* Annual review of the firm’s policies and procedures by the Compliance Officer and senior
management.

* Periodic reviews of employees' activities, e.g., personaltrading.
* Annual written representations by employees as to understanding and abiding by the firm’s policies.

e Supervisory reviews and sanctions for violations of the firm’s policies or regulatoryrequirement.

ITEM 2 - EDUCATIONAL BACKGROUND AND BUSINESS EXPERIENCE

Full Legal Name: David Thomas Summers Born: 1984

Education: University of North Texas; Bachelor of Music; 2016

Business Experience: New York Life Insurance Company; Agent; 8/2016 to 10/11/2023; NYLife Securities LLC;
Registered Representative; 12/2016 to 10/11/2023; Eagle Strategies LLC; Investment Advisor Representative;
9/2023 to 10/11/2023; DENTGROUP LLC dba Dent Wealth Advisors; Investment Advisor Representative; from
10/12/2023 to present

ITEM 3 - DISCIPLINARY INFORMATION
David Thomas Summers has no reportable disciplinary history.
ITEM 4 - OTHER BUSINESS ACTIVITIES

Investment-Related Activities:

David Thomas Summers is not engaged in any other investment-related activities.

David Thomas Summers does not receive commissions, bonuses, or other compensation on the sale of securities or
other investment products.

Non-Investment-Related Activities:

David Thomas Summers is employed part-time (10-15 hours per week) by St. Joseph Cathedral as an Organist and
Director of Music. This position does not pose any material conflicts of interest with his position as an Investment
Advisor Representative with DENTGROUP LLC dba Dent Wealth Advisors.

ITEM 5 - ADDITIONAL COMPENSATION

David Thomas Summers does not receive any economic benefit from a non-advisory client for the provision of
advisory services.

ITEM 6 - SUPERVISION

Supervisor: Fred Columbus Dent Il / Title: Principal / Phone Number: 225-922-9955

Responsibility

Every employee has a responsibility for knowing and following the firm’s policies and procedures. Every person in
a supervisory role is also responsible for those individuals under his/her supervision. The Principal has overall
supervisory responsibility for the firm. Alexandria Fry, as the Compliance Officer, has the overall responsibility for
administering, monitoring, and testing compliance with Dent Wealth Advisor’s policies and procedures.

Possible violations of these policies or procedures will be documented and reported for remedial action.
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Procedure

Dent Wealth Advisors has adopted various procedures to implement the firm’s policy, conducts reviews of
internal controls to monitor and ensure the firm’s supervision policy is observed, implemented properly and
amended or updated, as appropriate which including the following:

* Designation of a Chief Compliance Officer as responsible for implementing and monitoring the
firm's compliance policies and procedures.

* An Annual Compliance Meeting and on-going and targeted compliancetraining.
* Procedures for screening the background of potential newemployees.
* Initial training of newly hired employees about the firm's compliancepolicies.

* Adoption of these written policies and procedures with statements of policy, designated persons
responsible for the policy and procedures designed to implement and monitor the firm's policy.

* Annual review of the firm’s policies and procedures by the Compliance Officer and senior
management.

* Periodic reviews of employees' activities, e.g., personaltrading.
* Annual written representations by employees as to understanding and abiding by the firm’spolicies.
* Supervisory reviews and sanctions for violations of the firm's policies or regulatoryrequirement
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DENT

WEALTH ADVISORS

Privacy Policy and Procedures
V1.2024

January 04, 2024

In the course of doing business with Dent Wealth Advisors, you share personal and
financial information with us. We treat the information as confidential and recognize the
importance of protecting access to it.

You may provide information when communicating or transacting with us in writing,
electronically, or by phone. For instance, information may come from applications, requests for
forms or literature, and your transactions and account positions with us. On occasions, such
information may come from consumer reporting agencies and those providing services to us.

We do not sell information about current or former customers to any third parties, and
we do not disclose information to third parties unless necessary to process a transaction,
service an account, or as otherwise permitted by law. We may share information with
companies that perform administrative or marketing services for Dent Wealth Advisors. When
we enter into such a relationship, our contracts restrict the companies’ use of our customer
information, prohibiting them from sharing or using it for any purposes other than those for
which they were hired.

We maintain physical, electronic, and procedural safeguards to protect your personal
information. Within Dent Wealth Advisors, access to such information is limited to those who
need it to perform their jobs, such as providing advice, servicing your accounts, or informing
you of new products or services. Finally, our Code of Ethics, which applies to all employees,
restricts the use of customer information and requires that it be held in strict confidence.

At times, we may disclose nonpublic personal information to unaffiliated third parties. We
may share any of the information that we collect as described above. We may disclose
nonpublic personal information about you to the following types of unaffiliated third parties:

= Other financial service providers such as mortgage brokers, insurance companies, or
broker/dealers.

= Insurance agents, financial planning support resources, accountants, attorneys,
and other professionals based on the work that our clients have asked us to
perform, or that we believe is needed as part of our relationship with our clients.

= Financial technology or software applications related to financial planning, tax
analysis, investment risk tolerance, and other related uses.

We do not share nonpublic personal information with unaffiliated third parties for marketing
purposes.
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